Why do you think the general dentists are doing so much orthodontics?  Of course part of it has to do with making a living in an economy that isn't strong.  But I invite you all to think about what we have done to our profession in terms of how we treat patients.  If everything is straight wire, prefabricated, cad/cam and automatized... we have sent a message that as long as we are using the "most advanced technology available", that orthodontics is really simple,  mostly delegated to auxiliaries, or easy because we use a particular type of bracket, robotics, or software.  
WAKE UP FROM your pleasant dream of entitlement which started the day your foot landed in dental school.  If this is how we're practicing ,and this is what we reduced our specialty to, then why the hell would general dentists refer out any orthodontics?  I sure wouldn't.   In my opinion, the orthodontists who market their practices according to products that they are using are no better than the general dentists doing the exact same thing with their Fast Braces ™ or  six month smiles.  So really I think we as specialists have devalued our own specialty by buying into this type of thinking and hype. I can't remember the last time I finished a case without bending any wire.  Maybe that means I can't put brackets on teeth worth a crap.... But I really don't think it's that.  I feel good about the finishes that I provide for my patients even though they don't know the difference.... But hey, that's our job isn't it.  And yeah I'd love to be making five to seven hundred thousand dollars a year...but you know what? I am just fine with making 200 to 300.  And by the way...all of you who are thinking of owning your practice, especially if you purchasing the practice, need to educate yourselves on the tax implications of buying an existing practice with a loan.  This is especially true if you live in a state with an overall high tax rate ( California Hawaii Minnesota).  You'll be quite surprised at the amount of taxes you'll be paying....completely insane.... Unless you are making 350 or more you're going to have a hard time paying your bills living comfortably and making those tax payments.  Those of you getting a paycheck from a corporation or as an employee take this for granted... If you purchase a practice and make the exact same amount of money you're making now,you're going to be taking home significanfly less (35 percent for me) due to the huge additional tax obligation... That $8000 a month payment that you're making for your debt service for your business is pretty much taxable except for the interest.....  And that number on your income tax return is never even close to what you're really taking home its far less.  Before you buy a practice make sure you have a working and employed spouse and you understand what the short and long term tax obligations will be... Not one person in my acquisition process explained any of this to me,  and I'm finding out now after owning my practice since 2006 why it's so hard to pay my taxes.  I'm not complaining about my income, but I sure don't like giving it all to the government.  Believe me, I was perfectly fine paying taxes as an associate making $250,000 a year... but when you make that as an owner it's a whole different ballgame.  For me this is the biggest thing that I personally struggle with.  I figured out a long time ago that my expectations were completely unrealistic, partly thanks to the people who educated me to have no idea what it's really like out in the real world, But also due to my own sense of entitlement, which I acquired on my own over the years.  
But I think as a profession we really need to focus on doing top quality orthodontics because that's essentially what should be setting us apart from the general dentists .  Using a specific bracket or product, subscribing to a certain treatment philosophy, or incorporating cad/cam bracket and archwire systems does not make you a good orthodontist.  Is the technology cool and interesting ...absolutely.  Can the technology help us treat patients more efficiently?  I believe it can.  But you know what? Anybody with a dental license can use it.  Here is a crude example:  I could go out and buy a $300 pair of designer jeans,  but if my butt is out of shape or flat, it still isn't going to look good.  I could boast that my butt is sexy because pulled on a $300 pair of designer jeans.  Or I could work out and build that great butt with hard work.  My rear would look great in a pair of Levis, and I wouldn't have to tell people about my great butt looks...because they would notice it.  When it's all said and done, a good finish is going to look good not because of what kind of bracket or technology you used, but rather how much time and energy you spent.  I'm not saying that we should be inefficient and antiquated, but I am suggesting that we get back to the basics, and stop kidding ourselves with the BS.  It seems like we're good at believing the BS as long as it means making more money.  But if we want to continue being a specialty then we need to set ourselves apart.  That is what will save the specialty.  But that will only happen if our specialty members collectively believe in and practice with this philosophy. It isn't all about doing things the quick and easy way.  And if you say "that's what the public wants so that's what we should give them".... then do me a favor and stop complaining that the general dentists are doing the all ortho.  They're doing it because you devalued the service you provide as a specialist.  Of course this is just my opinion and I could be completely wrong.... Guess we'll find out in the future.
